


How often do you interact with your sales team? 

ⓘ Start presenting to display the poll results on this slide.



Tools and platforms you’ve been using to interact / work with sales 
team.

ⓘ Start presenting to display the poll results on this slide.



How we manage the shared goals / targets / KPIs between sales & 
marketing. 

Scan badge 
QR code to 

submit 
questions!
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Practical examples on effective sales & marketing collaboration,
e.g. MarTech adoption between teams, sales enablement 

programmes.
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QR code to 
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Q & A

to be operated on 
sli.do
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